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An IPQ, or Initial Public Offering, is when a private
company offers its shares to the public for the first
time on a stock exchange, and people can buy a
piece of the company and become shareholders.

Companies usually go public to raise money to grow
their business, pay off debt, or gain more visibility.
Once a company is public, its shares can be bought
and sold by anyone through a stock exchange, such
as the London Stock Exchange (LSE) or Nasdag.

An IPO requires careful planning and Next, the company files its Registration
approval from the company’s board of Document and Admission Document /
directors. First, the company hires advisers, Prospectus with the appropriate financial
including investment banks, to guide them. regulator, such as the Financial Conduct
This group is often called the IPO readiness Authority (FCA) in the UK. The prospectus
or underwriting team, and they help: helps ensure transparency and protects

investors by explaining:
+ Set the right price for the shares
* Prepare legal and financial documents * What the company does
» Market the IPO to investors * How it makes money
* Risks involved
* How it plans to use the money raised
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Once the FCA approves the documents,
the company and its bankers set an initial
price range for the shares before going on
a “roadshow” — a series of presentations
to investors to build interest and
excitement. This helps gauge demand and
narrow the price range.

Based on investor interest, the company
and its bankers decide on the IPO price —
the price at which the shares will be sold
to the public. Judging an appropriate price
is a crucial but difficult step, requiring a
balance between how much money the
company raises and how the stock
performs on day one.

RetailBook

RetailBook

On the day of the IPO, the company’s shares
are listed on a stock exchange, and anyone
can now buy or sell the shares. The
company’s stock price will now rise or fall
based on financial performance of the
company, sector news, and market trends,
and the company must follow strict rules
designed to protect investors, including:

* Regular financial reporting
 Transparency with shareholders
 Accountability to the public

Typically, an IPO gives you the chance to
invest in a company at a relatively early
stage, but it also comes with risks — prices
can be volatile, especially in the beginning.
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Although being a public company means more rules and requires greater
transparency, there are several attractions for a private company:

Public companies can raise money
by selling new shares to investors
which can be used to fund

expansion, research, or reduce debt.

Public companies can offer stock
options, which can help attract
and retain employees.

Public shares can be used as
a form of payment when
acquiring other businesses.

RetailBook

Being listed on a stock exchange
makes it more recognisable to
customers, partners, and the media.

Early investors and employees
can sell their shares more easily,
turning their investment into cash.

The company's value is determined
by the market, offering real-time
feedback on performance and
investor confidence.
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Why participate in an IPO?

Although IPOs come with risks and the share price can be volatile,

there are a number of benefits to taking part:

Early Access to Growth

IPOs offer a chance to investina
company at the start of its public
journey — potentially before it
grows bigger and more valuable.

Enhanced Accountability
& Transparency
Public companies must share detailed

financials and business plans, which help
investors make informed decisions.

Improved Governance

Shareholders are able to exercise
voting rights on issues such as
executive remuneration or strategic
direction.
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Diversification

Spreading risk across different
stocks and industries can lower the
volatility of your portfolio.

Greater Liquidity

Shares that trade on a recognised
exchange can be readily bought and
sold.

Potential for Higher Returns

If the company performs well, early
investors could see stronger returns.
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The risks of investing in an IPO

Price Volatility

IPO stocks can exhibit significant
price volatility, especially in the first
few days or weeks of trading.

Lack of Information

While IPO filings provide significant
disclosures, they still may not give the
full picture and there remains a high
degree of uncertainty as to the
company’s success.

Lock-Up Periods

Whilst insiders typically are not able
to sell their shares for a few months
after the IPQ, their selling can cause
the stock to fall in value.
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Limited Track Record

Many companies that IPO are young
and fast-growing but have limited
financial history which makes it
harder to judge their potential.

Motivated Sellers

Understanding the rationale of the
selling shareholders is an important
component in determining the value
of an IPO.

Poor Performance

Individual stocks can deliver
negative returns which means you
may face a loss of capital.
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T-14

The first announcement by a company of its proposed IPO, including
information about its business, strategy and the equity offering.

Confirmed of intention to proceed with the IPO including
further details and confirmation of the Global Offer.

'

Once the IPO has launched, you will be able to place orders
through your broker, investment platform or wealth manager.

T+7

No further orders can be submitted.

T+8

If your subscription has been successful, your allocation will be
confirmed by your broker, investment platform or wealth manager.

T+10

Shares are available for trading on an exchange.
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Risk Warning & Disclaimer

Risk Warning

Investors should not subscribe for or purchase any securities referred to in this document except solely
on the basis of the information contained in any prospectus its final form (together with any
supplementary prospectus, if relevant) including the risk factors set out therein, published by any
company and approved by the FCA in relation to any offer.

The approval of any prospectus by the FCA should not be understood as an endorsement of any

securities referred to in this document.

Disclaimer

The contents of this document are the sole responsibility of the
RetailBook and have been approved solely for the purposes of section
21 of FSMA by Retail Book Limited (“RetailBook") on 3 October 2025.
RetailBook is a limited company registered in England and Wales
(company no. 14087330) with its registered office at 10 Queen Street
Place, London, United Kingdom, EC4R 1AG. RetailBook is authorised and
regulated by the Financial Conduct Authority (FRN 994238). This
document has not been reviewed or approved by any regulatory or
supervisory authority.

The information in this document is for background purposes only and
does not purport to be full or complete. All information contained herein
is subject to updating, revision and/or amendment (although there shall
be no obligation to do so). No reliance may be placed for any purpose
on, and no representation or warranty is given in relation to, the
information contained in this document or its accuracy or
completeness. This document should not be considered a
recommendation by RetailBook to invest in any company, or in relation
to any subscription for or purchase of securities, whether actual or in
the future.

Recipients of this document should not construe the contents of this
document as legal, tax, investment or other advice (and should consult
their own professional advisers if they are in any doubt as to the
implications of any investment).

This document is not for release, publication or distribution, in whole or
in part, directly or indirectly, in or into the United States (including its
territories and possessions, any state of the United States and the
District of Columbia, collectively, the "United States"), any member
state of the European Economic Area (the "EEA"), Australia, Canada, the
Republic of South Africa, Japan or any other jurisdiction where such
distribution is unlawful, or to U.S. persons, as defined in Regulation S
("Regulation S") under the U.S. Securities Act of 1933, as amended the
(the "U.S. Securities Act").

The distribution of this document may be restricted by law in certain
jurisdictions and any failure to comply with these restrictions may
constitute a violation of the securities laws of any jurisdiction.

This document may not be used for the purpose of, and does not
constitute, an offer or the solicitation of an offer or an invitation to buy
or subscribe for, any securities in any jurisdiction or in any
circumstances in which such offer or solicitation or invitation is unlawful
or not authorised or would impose any unfulfilled registration,
qualification, publication or approval requirements on any person.

Any securities referred to in this document have not been and will not
be registered under the U.S. Securities Act, and may not be offered or
sold in the United States except pursuant to an exemption from, or in
transactions not subject to, the registration requirements of the U.S.
Securities Act. No public offering of securities is being made in the
United States.
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Any securities referred to in this document have not been and will not be
registered under the applicable securities laws of any member state of
the EEA, Canada, Australia, the Republic of South Africa or Japan.
Subject to certain exemptions, any securities referred to in this
document may not be offered to or sold within the EEA, Canada,
Australia, the Republic of South Africa or Japan or to any national,
resident or citizen of the EEA, Canada, Australia, the Republic of South
Africa or Japan.

This document may contain “forward-looking” statements. These
forward-looking statements involve known and unknown risks and
uncertainties, and reflect RetailBook's current beliefs and expectations
about future events. These forward-looking statements may be
identified by the use of forward-looking terminology, including the terms
"believes”, "estimates”, “anticipates”, “projects”, "expects”, "“intends"”,
"aims”, "plans”, “predicts”, "may”, "will", "seeks,” or “should" or, in each
case, their negative or other variations or comparable terminology, or by
discussions of strategy, plans, objectives, goals, future events or
intentions. A number of factors could cause results and developments
to differ materially from those expressed or implied by the forward-
looking statements including, without limitation, general economic and
business conditions, industry trends, competition, changes in regulation
and currency fluctuations. Forward-looking statements may, and often
do, differ materially from actual results.

Any forward-looking statements in this document are subject to risks
relating to future events and other risks, uncertainties and assumptions
relating to strategy and expectations. The forward-looking statements
contained in this document speak only as of the date of this document.
New factors will emerge in the future, and it is not possible for
RetailBook to predict which factors they will be. In addition, RetailBook
cannot assess the impact of each factor on its business or the extent to
which any factor, or combination of factors, may cause actual results to
differ materially from those described in any forward-looking
statements. RetailBook disclaims any obligation or undertaking to
release publicly any updates or revisions to any forward-looking
statements contained in this document to reflect any change in its
expectations or any change in the events, conditions or circumstances
on which such statements are based unless required to do so by
applicable law or regulation. No statement in this document is intended
to be a profit forecast.
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